
 

 

 

 

 

January 5, 2018 

 

Dear Friends and Financial Advisory Clients: 

 

As we look back on 2017, our investment experience has certainly been supported by sustained economic 

growth at home and abroad. As well, with that growth, financial markets have exhibited a resilience that 

has resulted in only mild pauses or dips on the way to new highs. This strength is certainly welcome. Still, 

as we enter the new year, families would be well served to see this chapter as an opportunity to take  

inventory of your entire financial picture, personal plans and unique situations to ensure that strategies and 

decisions previously put in motion are still ideal. 

 

Whether it is your investments, career plans, cash flow, life insurance, long term care, business planning or 

potential career choices, we are always eager and ready to be of support in helping you address your own 

big picture. 

 

There are various subjects upon which we reach out to so many of you to follow up in hopes of staying as 

current as we can. But we also want to encourage you to take your own inventory and consider if there are  

any changes in your situation that we should be aware of? Are there any special plans or needs for the 

coming year? 

 

As far as we are concerned, there are no bad questions. So, don’t hesitate to make notes, reach out to us 

and let us know what is going on. It is our privilege to play an advisory role in the lives of people who 

count on us. Let’s make sure we stay connected. If we can help directly, that will be our goal. If we can 

also facilitate any needed interactions with other professionals, we are happy to do so. 

 

We are very much a family here at Vahanian & Associates. It is our objective to do what we can to help 

advise and support yours. 

 

Best Wishes for the coming year, 

 
Jeffrey C. Vahanian 

 

 
 

60 Railroad Pl, Suite 104 

Saratoga Springs, NY 12866 

(518) 583-0891 

vahanian@vahanian.com 

www.vahanian.com 
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Please remember that past performance may not be indicative of future results. Different types of investments involve varying degrees of risk, and 

there can be no assurance that the future performance of any specific investment, investment strategy, or product (including the investments and/or 

investment strategies recommended or undertaken by Vahanian & Associates Financial Planning Inc.), or any non-investment related content, 

made reference to directly or indirectly in this newsletter will be profitable, equal any corresponding indicated historical performance level(s), be 

suitable for your portfolio or individual situation, or prove successful. Due to various factors, including changing market conditions and/or  

applicable laws, the content may no longer be reflective of current opinions or positions. Moreover, you should not assume that any discussion 

information contained in this newsletter serves as the receipt of, or as a substitute for, personalized investment advice from Vahanian & Associates 

Financial Planning Inc. Please remember to contact Vahanian & Associates Financial Planning Inc., in writing, if there are any changes in your 

personal/financial situation or investment objectives for the purpose of reviewing/evaluating/ revising our previous recommendations and/or  

services. Vahanian & Associates Financial Planning Inc. is neither a law firm nor a certified public accounting firm and no portion of the  

newsletter content should be construed as legal or accounting advice. A copy of the Vahanian & Associates Financial Planning Inc.’s current  

written disclosure statement discussing our advisory services and fees continues to remain available upon request.  

 

*An Index is a portfolio of specific securities (common examples are the S&P, DJIA, NASDAQ), the performance of which is often used as a  

benchmark in judging the relative performance of certain asset classes. Indexes are unmanaged portfolios and investors cannot invest directly in an 

index. Past performance is not indicative of future results. The views expressed are not necessarily the opinion of Royal Alliance Associates, Inc.  


